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FRESH WAVE Latest entrants explore revamp
projects, partnerships with local landowners

South Realtors Seek a
Share of Mumbai's
Growing Property Pie

Hailash Babar

Mumbai; Mumbai's property mar-
ket ks witnessing a lresh wave of
competition as some of south
India's larpest real estate

developers accelerate f’
theirentry into the
countrys  himgest
property mirket,
drawm by sustained hou-
sing demand and high-value
redeveloprent opporin ities.

Unlike earlier attempts by out-of-
ket players, the lalest entrants
are adopting a calibrated sirategy
centred on redevelopment projecls,
Jjoint development agreements and
partnerships with local andow-
ners, providing a capital-efficient
rouke into Indin's most cxpensie
property market

Developers  including  Prestige
Group, Puravankara, Shriram Pro-
perties,  Sobha, Casagrand amd
FMZ have elther entered or are abo-
ut toenter Mumbad through redeve-
ogumiend. prrgjects and land acguisi-
tions across. the Mumbai Region as
they seek o diversily bevomd their
corem }

“Mumbai isonaof Indiasmost re-
silient and aspirational real estate
murkets, driven by strong end-user
demand, a robust commercial eoo-
system and a discerning customer
base that values guality, trust and
timely delivery”™ said Tarig Ah-
meed, CEO, Weat, Prestige Group. "t
offers significant opportunities
across premium mesidential, mis-
ed-use and commercial devebop-
ments, supporied by angoing in-
frastructure upgrades that ave res-
haping connectivity amd unlocking
new growth corridors.”

The company has already recor-
ded over 716,000 crore revenue from
its 12 projects spanning over 6.5
mibllion sg it in Mumbal. “The scale
of infrastructure development un-
derway in Mumbal i ereating long-
term value that few markets in the
country can match, . There s a sig-
nificant opportunity in redevelop-
maenit, the nature of these projects
hias changed, aswe are no longer de-
alinmg with trwditional landowners,
but with homebuyers from a gene
ratibon or two ago. Its & very diffe-
rent game,” said Murali Malavap-
pan, CMI, Shriram Properties,

Aepording to him, the positive re
sponse to the company’s Pune ent-
ry s driving its efforts into Mum-
bai, where it is actively identifying
oppoctunities, largely through jo-
intdevelopment.
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“The rising interest also refllects
changingmarket dynamics. Conso-
lidation Mollowing the implementa-
tion aff the Real Estate (Regulation
and Development) Act (RERA),
tighter financing norms
stronger demand for brandied how-
sing have increased the competiti-
veadvantage of large organised de-
velopers with aecess to capital, For
south-based developers, Mumbai
also provides peographbeal diversi-
fication at a ti-
me when land
prices and com-
petition  have
intensified In
their  traditio:

markets

=aid Ritesh
Mehta, head,
north, west &
eangl, reshdenti-
al advisory ser-
Vi, Irndiz,
JLL
Mumbal's
strong proper-
ty =sales with
OvVET 11,000
monthly regi-
stratlons, premium pricing and
the scale of redevelapment op-
portunities have made the mar-
ket increasingly attractive despi-
te its execution complexities.
The trend is reshaping Mum-
bais competitive landscape, long
dominated by local developers
with deep expertise in city's
complex regulatory framewort,
fragmented land ownership and
redevelopment-driven market.
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